
[PDF] Buying, Selling and Merging A Medical Practice: Proven Valuation and Negotiation Strategies

Buying, Selling and Merging A Medical Practice: Proven Valuation 
and Negotiation Strategies

Kenneth M. Hekman 
ePub | *DOC | audiobook | ebooks | Download PDF 

#1829706 in Books McGraw-Hill Publishing Co 1997-01-15Original language:EnglishPDF # 1 9.50 x 6.50 
x .75l, #File Name: 078630815X194 pages | File size: 72.Mb

Kenneth M. Hekman : Buying, Selling and Merging A Medical Practice: Proven Valuation and Negotiation 
Strategies  before purchasing it in order to gage whether or not it would be worth my time, and all praised Buying, 
Selling and Merging A Medical Practice: Proven Valuation and Negotiation Strategies: 

http://f3db.com/pub/links.php?id=078630815X


The market forces reshaping healthcare are leading many physicians to look to hospitals, insurance companies, and 
other options for shelter from business risk and to build mutually beneficial partnerships. Physicians and hospitals 
have traditionally been adversaries on crucial financial decisions, and the prospect of joining forces requires logical 
analysis and careful trust-building. The aim of this book is to teach hospital executives and physicians how to appraise 
medical practices fairly and structure acquisitions for long-term success. It includes detailed valuation techniques and 
concepts, negotiation strategies, tax considerations and tips on the due diligence process.


